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Seasonal improvement evident 
 
Welcome to the NZHL Property Report by Tony Alexander. This survey gathers together the views of licensed real 
estate agents all over New Zealand regarding how they are seeing conditions in the residential property market in 
their areas. We ask them how activity levels are changing, what the views of first home buyers and investors are, 
and the factors which are affecting sentiment of those two large groups.  
 
The key results from this month’s survey which yielded 274 responses include the following. 
 

• First home buyers continue to have strong dominance in the market. An improvement in investor buying 
might just be seasonal. 

• Overall, agents still feel that average house prices are falling. 

• FOMO remains low and a strong proportion of agents have reported that they are receiving more requests 
for property appraisals from potential vendors.  

 
 
Are more or fewer people showing 
up at auctions? 
 
A net 17% of the real estate agents replying in this 
month’s survey have reported seeing more people 
attending auctions. This is an improvement from just 
a net 2% last month and the low reached in May when 
a net 20% said fewer people were appearing. 
 
The data tell us that we are past the worst point for 
this particular period in the residential real estate 
market. However, some caution is needed in 
interpreting the improvement from last month 
because there is a seasonal effect at work. Come 
Spring, more people tend to list their properties, and 
more people go searching. Having said that, Spring 
weather has yet to start and that could mean there is 
some solidity to the improvement registered. 

 

 
 
 
 
 
 
 
 

 
 
 
Are more or fewer people attending 
open homes? 
 
A net 28% of agents have said that more people are 
showing up at open homes. This is up from a net 8% 
seeing this last month and the low reached in May 
when a net 16% said fewer people were visiting 
houses. 
 
The development helps validate the improvement in 
auction attendance noted above, but again there will 
be some element of a Spring seasonal effect in play.  
 

 
 

 
 
 
 
 
 
 
 
 
 



 
 
 

 
 
How do you feel prices are generally 
changing at the moment? 
 
A net 13% of agents have reported that they feel 
prices are falling in their area of operation. This is an 
improvement from the net 20% last month and net 
38% of May when things were at their worst. 
However, the result remains negative and there is a 
reasonable correlation between this measure and the 
eventual track for house prices captured in the 
REINZ’s nationwide House Price Index which has 
now decreased five months in a row.  
 

 
 
Do you think FOMO is in play for 
buyers? 
 
FOMO = Fear of missing out 
 
There is still very little feeling among buyers that they 
need to make a purchase as quickly as possible or 
risk missing out. Only 12% of agents have reported 
observing FOMO in buyers, little changed from 11% 
last month and not much ahead of the 5% low 
recorded in May. For the moment buyers continue to 
feel that they can take their time, and agents report 
buyers are often making low-ball offers then walking 
away to peruse another of the many properties 
offered for sale if that offer is rejected.  
 

 

 

 
 
Are you noticing more or fewer first 
home buyers in the market? 
 
A strong net 55% of agents have reported seeing 
more first home buyers in the market. This measure 
has been positive for all month’s bar one since 
February of 2023 and it remains the case that young 
buyers continue to be the dominant market force.  
 
As the graph here shows, the net 55% reading is not 
much different from other months of this year. Young 
buyers have remained active even as the market went 
through a Winter slump driven by other buyers staying 
away.  
 

 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 
 
 

 
 
 
 
 
Are you noticing more or fewer 
investors in the market? 
 
A net 14% of reporting agents this month have said 
that they are seeing more investors looking to make a 
purchase. This is up from just 4% last month and the 
net 4% in May who said they were seeing fewer 
investors in the market. 
 
The story for the past two and a half years when the 
market has been driven by first time buyers is that 
periods of firm investor demand have not been 
sustained. The rise in their interest this month could 
just be seasonal and might fade away again.  
 
Having said that, a number of agents have reported 
that lower interest rates are stirring the interest of 
investors. The media have also reported some bulk 
purchasing of unsold developers’ stock by long-time 
investors.  

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
Are you receiving more or fewer 
enquiries from offshore? 
 
A net 12% of agents have reported receiving less 
enquiry about NZ property from offshore. This is the 
least negative result since March but nonetheless 
remains in weak territory. The survey results largely 
came in before the government’s announcement of 
allowing some business visa migrants to purchase 
properties.  
 
However, because the minimum purchase price has 
been set at $5mn it is not likely that the volume of 
any extra purchasing will be sufficient to move either 
the housing market overall or sentiment of other 
buyers – outside maybe of one or two suburbs in 
Auckland and perhaps the Queenstown Lakes 
District 

 
 
Are property appraisal requests 
increasing or decreasing? 
 
A net 39% of agents this month have reported 
receiving more requests for property appraisals. This 
is up from 20% last month and the net 5% of May. A 
seasonal effect is however highly likely to be in play 
here as potential vendors contemplate listing for 
Spring.  
 



 
 
 

 
 

 
 
What are the main concerns of 
buyers? 
 
Each month in this section we start with an all-
encompassing graph showing the things which are of 
concern to buyers. The top two concerns of buyers 
remain employment and getting finance. 
 

 
 
 
It is interesting that despite a general view that bank 
finance is reasonably readily available, the red line 
indicating finance concerns has plateaued since late 
last year. Some of the concern about listings 
availability has eased this month and although 33% 
of agents say that buyers are worried about prices 
falling after making a purchase, this concern has 
eased marginally recently. This is despite the 
evidence of prices falling in most regions over the 
past five months.  
 

 

 
 
Concerns about the level of interest rates are almost 
non-existent but worries about employment remain 
highly elevated. Job security levels in the country are 
currently poor and likely to remain that way as 
people read about more restructuring in the public 
sector and closures of nationwide retain chains.  

 

 
 

Are investors bringing more or fewer 
properties to the market to sell than 
three months ago? 
 
A net 24% of agents report that they are seeing more 
investors looking to sell. This is unchanged from last 
month’s reading and not out of line with most other 
outcomes for the past year and a half after the jump 
up recorded in 2023.  
 

 



 
 
 

 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
What factors appear to be 
motivating investor demand? 
 
52% of agents report that for the investors looking to 
make a purchase it is the hope of finding a bargain 
that is their main motivation.  

 

 
 
 
Bargain buying hopes have been mildly trending 
upward for the past three years. But this past month 
the main change in motivating factors has been 
interest rates – assisted perhaps by the Reserve 
Bank indicating more potential for rate cuts than 
people had been expecting.  
 

 
 
 
 
 
 
No change in buying for retirement purposes is 
apparent. 
 

 
 
Are we in a buyer’s or seller’s 
market? 
 
The country remains solidly in a buyer’s market with 
a net 26% of agents saying that it is the seller who is 
most keen to get a deal across the line. There has 
been a mild easing in this measure for the past four 
months from 39% in April, but it remains well away 
from the strong seller’s market territory of 2020-21. 
 

 



 
 
 

 
 

  

 
 
This publication is written by Tony Alexander, independent economist. You can contact me at tony@tonyalexander.nz  
 
Subscribe here https://forms.gle/qW9avCbaSiKcTnBQA 

 
This publication has been provided for general information only. Although every effort has been made to ensure this publication is accurate the contents 
should not be relied upon or used as a basis for entering into any products described in this publication. To the extent that any information or 
recommendations in this publication constitute financial advice, they do not take into account any person’s particular financial situation or goals. We 
strongly recommend readers seek independent legal/financial advice prior to acting in relation to any of the matters discussed in this publication. No person 
involved in this publication accepts any liability for any loss or damage whatsoever which may directly or indirectly result from any advice, opinion, 
information, representation or omission, whether negligent or otherwise, contained in this publication.  
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